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Benefit Demonstrator in Phonak Target 5.0

The importance of promoting partnership with family members during the hearing
rehabilitation process is becoming increasingly evident." In many cases, this influence of a
spouse or relative is a critical factor in hearing aid adoption and purchase.>®* However, while
family members display a strong interest in being involved and sharing their experiences,
many have minimal participation in audiology appointments?.

Phonak recognizes the influence and importance of the family member and their role in the
rehabilitative process. As a result, we have developed a counseling tool called Benefit
Demonstrator. Available in Phonak Target 5.0, Benefit Demonstrator is designed to allow
clients and their significant others to experience hearing aids vs no hearing aids, a monaural
vs binaural fitting, and compare between different technology levels all via standard
headphones.

Key benefits:

o Easy way to demonstrate the benefits of amplification using standard headphones
¢ Makes the hearing aid counseling and fitting process more efficient and effective by
focusing on a family centered approach
to rehabilitation

o More success and satisfaction with
hearing instruments

o More time for your clients and their
significant others
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